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WE HELP ORGANIZATIONS OF ALL KINDS,
OPTIMIZE SYSTEMS, BOOST EFFICIENCY, AND MAKE, SAVE, AND

RECOVER SUBSTANTIAL AMOUNTS OF TIME & MONEY.
Solutions Are  Zero-Risk Y Zero Cost Performance Based

This documentis a tool for you, our Agent, to guide conversations and qualify potential
leads. Please use this document solely for your reference; do not send it to prospective
clients. Provide your clients with the sales document or other information designed for
that purpose. Since this document is subject to updates, always use the latest version—
this is version 5.1. Reach out if you have any questions.

Sections & Emails:

The critical information you need as an Agent is contained within this PDF, which includes
three sections: Links, Services, and Info. Additionally, you will need another document
specifically for Emails - Agent Service Reference Emails.

1. Links: Key links to ConsultingAce and quick links to locations within this document.
2. Services: A quick and detailed list outlining all services and parameters.

3. Information/Training: Detailed information on what to do and how to do it.

4

. Emails: Included in a separate document titled “Agent Service Reference Emails.”
This document contains introductory email examples, follow-up email blurbs, and
more that you can send to prospects. It is provided in a “docx” format, allowing
easier copying and pasting with better formatting than a PDF.
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This section contains links for quick navigation within this document and to
ConsultingAce.com. Use these links and the “Go to Top” link in the bottom right corner to
move swiftly, even during a conversation. The Table of Contents at the end of the

document also lists all major sections and subsections, with clickable links for easy access.
Access the TOC: The Table of Contents - Click Here.

ConsultingAce Links

Agent Resource Page: https://ConsultingAce.com/ACE & This page includes this

document, marketing materials, event signups, key links, and more! Remember our
domain name with ACE, and you can access all you need wherever you are.

Long Lead Submission Form: https://ConsultingAce.com/Lead

Short Lead Submission Form: https://ConsultingAce.com/Leads

New Agent Sign Up https://ConsultingAce.com/NewAce
More details on https://ConsultingAce.com

Andrew’s Phone & Other Contact Information: Click Here To Go To Section
Andrew’s Calendar Links

1 15-30 Minutes: https://consultingace.com/contact-us/book-a-15-to-30-minute-
meeting/

1 30-60 Minutes: https://consultingace.com/contact-us/book-a-30-to-60-minute-

meeting/

The easiest way to schedule meetings with Andrew and your prospect is to keep
Andrew’s calendar open during your conversation. This strategy lets you find and book a
convenient time immediately. Tips: ensure the time zone matches your prospects, list
them as the primary, and add yourself and others as guests.
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Service Suite T Quick/ Short List

This section contains the list of services, a few lines of information, and short links to
ConsultingAce.com for each service. The Short List — Click Here.

Service Suite T Full List w/Detalls

Primary Service Suite: This section provides detailed information on each service,
including the processes involved and critical questions to ask.

Government Tax & Incentives
Loans

Workflow Automation

Credit Cards Merchant Services Cost Reduction/Service Improvement
Credit Card Class Action

Telecommunications

Utilities

Commercial Accounts Payable

. Payroll Employee Perk

10. Shipping

11. Medical Underpayments

© Nk DN

12. Uniforms and Linens
13. Employment Screening
14. Strategic Consulting Includes notes about Insurance and Legal services.

Agent Training Links

Within this section, you will find all kinds of helpful information. We cover details that will
help you close more deals in a shorter time frame. Be sure to familiarize yourself with
everything and refer to it often to keep it fresh in your mind. The more you know, the more
you can use it during conversations.

1. Your Goal
2. Introduction: The “Movie or Book”
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Introduction: The Consultant
Elevator Pitch / Value Proposition — 4 Versions
Quallifications: The Basics

Foundational Marketing Concepts
Objection Talking Points

List of Services — Copy and Paste

. How to Get Started

10. Types of Organizations We Work With

11. Prospect Question List

12. Submit Prospect & Required Information
13. Prospect Meetings — General Information

© O NDOAW

14. Andrew’s Contact Information & Meeting Setup
15. Qualification of Zero Cost

16.New Referral Agent Sponsorships

17. Improvements & Your Suggestions
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Below is a quick list of questions you can use to determine whether someone might need

any of the services. Remember, services are zero-cost and performance-based, making
them risk-free!

Does The Organization:

Government Tax Incentives and Credits
Own property and/or have employees? (USA)
U Solution: USA Government Business Tax Credits & Incentives Recovery

U Gain easy access to ERC, R&D, WOTC, Cost Seg + 100s more from
Federal, State, and local governments in our “QuickBooks-like solution.
Set up a predictable recurring revenue stream today!

1 A https://ConsultingAce.com/Tax a a a ClicktoLearn More

Loans and Funding

Need a business loan, commercial real estate loan, financing, a line of credit,
or VC Angel Funding? (USA)

U Solution: Business Loans, Financing, and Lines of Credit
U Brokerage 240+ Loan Options | One-Stop Solution

1 A% https://ConsultingAce.com/Loana a a ClicktoLearn More

Workflow Automation

Have challenges with information transfers between different software
platforms, repetitive manual tasks, working from spreadsheets, and other
data processing tasks and reporting? (Global)
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U Solution: Enterprise-level Workflow Process Automation Solution for Al
Size Organizations

U Remove manual workflows, reduce errors, save time, gain efficiency and
productivity, and enable growth and scalability. No Upfront Costs - No
Need for Internal IT.

1 M https://ConsultingAce.com/PA a a a ClicktoLearnMore

Credit Card Processing

Seek cost reduction and solutions for service challenges with merchant
services credit card processing (USA, Canada & Global)

U Solution: Merchant Services/Credit Card Processing Optimization & Cost
Reduction Service

U Our average reduction of 28% on your credit card processing costs.

~w

1 A% https://ConsultingAce.com/Credit a a a Clickto Learn More

Telecommunications, Phone, Internet, Cloud, Cybersecurity , etc.

Seek cost reduction and solutions for service challenges with
telecommunications (internet, phone, satellite, security, etc.)? (Global)

U Solution: Telecommunications Optimization & Cost Reduction Service

U Unlock Improved Services and Save 30% to 80% on Your Phone,
Internet Solutions, Equipment, Software, Satalite, Cyber Security, other
technology systems and more.

1 A https://ConsultingAce.com/Telecoma a a ClicktoLearnMore

Utility Optimization and Cost Reduction

Seek utility efficiency and cost reduction (natural gas, electric, solar, wind,
storage, etc.)?
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U Solution; Utility Optimization and Cost Reduction
1 Reduce cost, lock in rates, and gain efficiency!

{ 4 https://ConsultingAce.com/Utility a a a ClicktoLearnMore

Accounts Payable to Revenue Stream

Pay $10M+ in yearly bills? (USA) or a Club (athletic, country, golf, yacht,

polo, etc.) with $1.5M+ in accounts payable annually?

U Solution: Commercial Accounts Payable Optimization & Automation

U Turnyour AP Dept into a PROFIT CENTER with the “QuickBooks” of
AP Automation!

4 https://ConsultingAce.com/AP & a a ClicktoLearn More

Payroll Paycard

Have 250+ Employees and want to gain efficiency, save money, boost
employee morale, reduce turnover, and attract new talent? (USA, 50
States, Puerto Rico, & US Territories)

U Solution: Employee Payroll Optimization & Automation

U Allservices are free for employees and employers. Employees receive a
no-cost FDIC-insured Online Banking system with bill pay, money
transfers, ATM, direct deposit, no credit check, and a Visa Paycard with
50% of wages before payday. Merchant service fees for credit card use
cover all costs.

1 A https://ConsultingAce.com/Payrolla a a Clickto Learn More

Shipping Integration a nd Optimization

Ship more than 200 packages a day or spend 2M+ yearly? (US, Canada, and
Mexico)
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U Solution: Shipping, Logistics & Warehousing Software Integration &
Optimization

U Combine shipping, warehousing, logistics, and analytics. Become
Amazon-esque, always finding the fast route for the lowest price. Gain
Efficiency, Save 10% to 30% and Boost Revenue.

1 A https://ConsultingAce.com/Ship a a a ClicktoLearn More

Medical Underpayments

Get paid $50M+ from insurance companies as a medical organization?
(USA 50 States)

U Solution: Medical Insurance Underpayment Recovery

U Our average recovery is 22% of annual gross insurance billing. $100M =
$22M more!

1 A% https://ConsultingAce.com/Insurancea a a Click to Learn More

Uniform & Linen

Rent & launder uniforms and linen, spending $100,000+ annually? (USA &
Canada)

U Solution: Uniform & Linen Rental & Laundry Cost Reduction & Recovery
Service

U Our average reduction is between 30% to 50% + Better Service.

1 A https://ConsultingAce.com/Rental a a a Clickto Learn More

Employment Screening
Screen and test employees (background, DMV, drugs, alcohol, etc.)? (USA)

U Solution: One-Stop-Shop for Employee Screening, Drug & Alcohol
Testing
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U Free setup and pay on performance for onsite and offset services with a
money-back guarantee on products.

 # https://ConsultingAce.com/Screen | https://DrugTestingAce.com

Strat egic Consulting & Other Services

Need help in other areas of the business? (Global - English Only)

U Solution: Comprehensive consulting services tailored to fit your specific
needs.

U 25+ years of experience inidentifying problems, creating strategies, and
finding solutions.

o Notables: Insurance (personal and commercial) & PrePaid Legal.
o Whatis the problem, challenge, and/or need?
U Other Top Programs:

o Insurance: Personal & Commercial. Compare All Plans. 1-Stop-
Shop.

o Pre-pay Legal: USA. Legal help, contracts, advice, and more. Low
monthly flat fee.

T 4 https://ConsultingAce.com/Consulting
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We Help Organizations Of All Kinds
Gain Efficiency, Reduce Costs, Recover & Generate Revenue
Solutions Are  Zero-Risk Y Zero Costl Performance Based

Understanding Service Groups

Our primary service suite comprises core fintech and SaaS solutions that optimize core
systems and are performance-based. Primary services can be stacked to create an even
more significant benefit —for instance, a hospital that ships its pharmacy can benefit from
all Primary Services.

Consulting is treated uniquely and serves as a secondary service for specific clients. Some
offerings, such as pre-paid legal and insurance, are also included as secondary offerings
as they are not performance-based but carry a fee.

All the key points and information about each service are below. To dive deeper into each
service, click the Link to ConsultingAce at the top of each section. These links will lead you
to dedicated web pages packed with all the crucial details a potential client needs to get
excited about scheduling a meeting. We've designed these pages to spark curiosity and
inspire prospects to take the next step and arrange a meeting. Please don’t hesitate to
share if you have any suggestions for how we can make these resources even better.

Each service starts with a general question that will qualify and gauge the prospect’s
interest. The sections under each service include, but are not limited to, the Link to the
ConsultingAce Service Webpage, the Qualifications the prospect must pass, the Key
Points about the service, Interest Questions, Lead Submission Questions, and the
onboarding Process.
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Government Tax Credit & Incentives

Does Your Prospect Own property or have employees?

Solution: USA Government Business Tax Credits & Incentives Recovery

Links to ConsultingAce

1 Learn: https://ConsultingAce.com/Tax
9 Access Calculator & Sign Up: https://ConsultingAce.com/Calc

Qualification
1 USA Only.

1 Must have 1or more employees (not contractors) and/or organization-owned
property (not personally owned like your home).

Key Points

9 Gaineasy access to ERC, R&D, WOTC, Cost Seg + 100s more from Federal, State,
and local governments in our “QuickBooks” like solution.

1 They are getting a Tax Management System, not just a one-time credit. Thisis a SaS
platform like Quickbooks that will create an ongoing revenue stream.

1 They have access to employee management tools that highlight which new hires
will yield the highest returns from government incentives.

There is ateam to help them once they are registered.
If they say, our CPA is doing this. CPA might do a couple. We give access to 100s.

We don’t replace your CPA; we provide forms they need to file.

= =2 =2 =

Fee vs.No Fee? It seems like a scam if there is no fee for a tax and legal system
where you upload sensitive information. The Paywall separates serious
organizations from lookyloos that will never use the system.

1 The $5 to $9 Paywall SaasS fee + contingency commission is inconsequential
compared to gains.
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o0 The feeisbased onthe number of employees they listin the hiring box. For
the lowest onboarding fee, only add one for the new hires. Then, during setup,
share the actual number.

Set up a predictable recurring revenue stream today!
We have been doing this since 2004 - over 38 Billion recovered!

We can go back 5 to 20 years on some credits and incentives.

= =2 =2 =

It is better to get them into the system and signed up, then do a discovery call with
the team on the back end, as then they will have something to discuss.

Interest Questions

Did you take the COVID-related ERC Program, where you received money from the
government?

1 Yes:did you know there are 100s of other programs, and they are given for both
employees and property?

1 No:[Find out why, not qualified, did not bother, no employees, etc.] Well, if that one
did not work, did you know there are 100s of other programs that are given for both
employees and property? [if they did not claim the Covid program or others, we can
often go back 5 years and get them]

We give you access to a free calculator to see if you qualify for a few of the larger
programs. If you like what you see, you can register. A team will help you get set up and
pursue all the programs you want to claim.

Lead Submission Question s

1 How many employees do they have?
9 How many are hired every year?
1 Do they own property? If yes, describe.

Process

1. Walk them through the calculator and sign them up as you meet them. The team
will then set up a meeting to go over everything. This is the best option because
the team will have access to data and be able to direct their next steps.
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2. Or,Have them meet with Andrew, discuss it, and sign up using the calculator.

3. Or,if they meet with Andrew and see the calculator but still need more, we can
set up adiscovery call with the team’s experts.

Business Loans

Does Your Prospect need a business loan (SBA or other), financing, commercial real
estate loan, VC Funding, or a line of credit?

Solution: Business Loans, Financing, and Lines of Credit

Link to ConsultingAce : https://ConsultingAce.com/Loan

Qualification
T USA Only.

9 The business must have operated for at least one year, producing revenue and
sometimes a profit.

1 Revenue minimums are often 100k to 350k. Usually, profit does not matter.

9 Note that each loan type and vendor may carry different requirements, which the
loan advisors will outline during the process. We have access to many brokerages
and vendors. The method may involve multiple loan advisors if the prospect has
credit rating and payment history issues.

Key Points

9 Brokerage 240+ Loan Options — One-Stop Solution

1 Options for no personal guarantee and more!

1 This service covers all kinds of loans, including SBA and commercial real estate.
Whatever your prospect’s organization needs, say Yes — and then let the loan
advisors figure it out.

1 We don’t offer bank direct loans. We can’t help with loans from their local BofA,
CitiBank, Wells Fargo, Chase, etc., or credit unions. At this time we are linked to
private lending sources.
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9 Private lenders can often move faster than banks and have less stringent
requirements.

Interest Questions

1 Do you need aloan, financing, line of credit, debt restructuring, credit rating
improvement, or VC funding?

o If No, letthem know that we have them covered if they do.

Lead Submission Question s

1. How long in business? Or, if funding , what stage?

2. How much do they need?

3. What is it for?

4. Yearly revenue?Or, if funding, do you have financials ready to go?

Process

Once you have the answers to the questions above, we can either have them fill out a form
or meet with aloan advisor to get them started. You can ask your prospect which they
prefer.

Workflow Automation

Does Your Prospect: Have challenges with information transfers between different
software platforms, repetitive manual tasks, working from spreadsheets, and other time-
consuming data processing tasks and reporting? (Global) Service is for all-size

organizations.

Solution: Enterprise-level Process Workflow Automation

Link to ConsultingAce: https://ConsultingAce.com/PA

Qualification
1 Worldwide English only.

9 No other qualifications.
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Key Points

I Remove manual workflows
Eliminate errors

Save time

Gain efficiency and productivity
Enable growth and scalability
No Upfront Costs

1 No Need for Internal IT

= =2 =4 =4 =4

Interest Questions

1. Are there aspects of your business that you are currently running out of Excel,
Email, and/or Calendar Reminders?
Examples:
1 Operational staff are trying to manage their daily work using sticky notes,
Excel, and shared calendars.
9 The accounting department manages commission payments and/or AR/AP
using Excel instead of accounting software (QuickBooks, etc.).

2. Do you manually enter the same data into multiple systems?
(QuickBooks, Payroll, CRM, Project Management Systems, etc.)
Example: Onboarding new clients where a record is created in an accounting
system, payroll, HR, and/or shared storage system, etc., but then that data needs to
be copied into another system.

3. How do you currently assign and/or track the status of operational tasks?
Example: Team lead creates a shared spreadsheet with tasks to be completed
and assigns team members to each item. The assigned team members then
manually update the sheet with the status (“Not Started,” “In Progress,” etc.).

4. Are there bottlenecks in your operations that keep you up at night?
Example: Creating/sending invoices that require manual steps, following up on
outstanding AR, and creating/sending sales proposals in a timely manner.
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5. Are there areas of your business that you know you could automate but haven’t had
the time or resources to do so?

Lead Submission Question/Answer

Information Needed: Briefly describe the process(es) to be automated. We don’t need
details; the team will get them during the process. We are seeking a short general
description, for example: “They copy and paste from a CRM (HubSpot) to accounting
software (Quickbooks Online) and want to automate that process.”

Process

Start by collecting the answers to the questions. Submit your lead using the official form
so we can track it and credit you. Then, coordinate an introductory meeting with Andrew’s
team or a discovery meeting with the Service Team. Direct Service Team introductions
are only made if the prospect is qualified and interested in the service. See the entire
process for this service on the website under the section entitled The Process & Time.

Merchant Services Cost Reduction

Does Your Prospect: Seek cost reduction and solutions for service challenges with

merchant services credit card processing?

Solution: Merchant Services/Credit Card Processing Optimization & Cost Reduction

Link to ConsultingAce: https://ConsultingAce.com/Credit

NOTE:There Are 2 Services Covered Within This Section

1. Current Vendor: Cost reductions with their current vendor
2. Comparison: Compare current vendors to other vendors for cost reduction,
service, and equipment improvements.

Qualification

1. Cost Reduction with Current Vendor — USA Only
a. Must be receiving 125k or more a year in merchant service payments.
b. If Stripe, PayPal, Square etc 2M+ in annual payments.
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2. Compare to New Vendor: Worldwide. There is no qualification if they are open
to switching to a new vendor.

Key Points

1 Ouraverage reduction of 28% on your credit card processing costs.

1 The analysis and cost comparison is free — we need three (3) statements.

1 Coverage: USA, Canada (cost reduction), Global (move to new vendor),

9 Founding: Cost reduction with current vendor - in business since 2012. Preferred
vendor for complete merchant services in business since - 2003.

1 We offer cost reduction and better price, service, and equipment options. They can
keep their current system and vendor or upgrade to a superior choice.

9 Costreduction services can also help recover money from errors.

9 Effortless Setup: Savings start in a few weeks or as soon as the switch.

Switch to New Vendor - Pimary Partner Key Points
1. Save on Rates

1 Each card (Visa, MasterCard, AMEX, etc.) has its own fee.

9 We secure the best rate per card.

9 Addsa minimal processing fee of about 0.3 to 0.5%, known as Card Plus
Value.

9 Resultsinlower costs compared to flat rates and competitors.

2. Fix Problems

o0 Pricingisn’t always the issue; other problems may exist.
0 Issueslike processing limits, funding delays, holds, and chargebacks.
o Partner addresses other problems:
A Eliminates funding delays.
A Reduces chargebacks.
A Resolves other processing issues.
0 Service-focused approach: inquire about existing processing challenges.

3. Dedicated Rep and Immediate Support
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0 Assigned dedicated representative.

0 Accessto alternative contacts forimmediate assistance if they are not
available.

o Optimization and efficiency Assistance: Guidance on choosing the best
processing solutions.

4. Seamless Integration

o They have all the equipment you need
0 Integrate into any website and software.
A API - can be easily adapted to work with any software or website.
A Magento
A WooCommerce
A Justto name afew

5. Options to Receive Payments

o Virtual Terminal

o0 A dedicated hosted payment page that can be linked to from anywhere

o Can Send Payment Links. There are many options. You can even get notified if
they open and pay the invoice.

0 Invoicing, subscriptions, and more are available.

Interest Questions

9 How much do you spend on merchant services?

1 Areyou having problems with chargebacks, delays in funding, equipment, bad
customer service, etc?

1 Would you like to save on the fees and get better services and equipment?

Lead Submission Question s

Merchant Services Cost Reduction Service

1. Three (3) monthly statements. If the organization experiences seasonal
variations, please try to include at least one statement from that period.
Typically, processing statements are PDFs that look similar to bank statements,
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not Excel spreadsheets. Stripe may require both kinds (PDF and Excel) if they
want a cost reduction with the current vendor and a comparison to other
vendors. We can provide guidance with Stripe.

2. Average Transaction Size
3. Approximate Yearly Credit Card Volume
4. What product or service are they receiving payments for?

Process
1. First,choose a starting point.

1 Option1- No Analysis: If the prospect is starting an organization and does not
need a comparison, you can set up a meeting with Andrew, OR we can send
them an email with instructions on how to get started with our preferred vendor.
The email will introduce the vendor, and the prospect can interface with them
directly.

1 Option 2- Analysis: If they want to receive a free cost reduction analysis, email
andrewc@consultingace.com three (3) of the prospect’s most recent merchant

processing statements. If the business experiences seasonal variations, please
include at least one statement from that period. If they need help locating the
statements, let us know the vendor, and we may be able to guide where to get
them. Typically, processing statements are PDFs that look similar to bank
statements, not Excel spreadsheets. Stripe may require both kinds (PDF and
Excel) if they want a cost reduction with the current vendor and a comparison to
other vendors. We can provide guidance with Stripe.

1 Option 3 - Introduction: You can also set up a meeting using Andrews’s calendar
link to discuss the program first. If interested, we will ask for 3 statements to do
the analysis.

2. Next, once the analysis is complete, we will set another meeting with the prospect to
share the results. Be sure to thank your prospect for sending the statements and
inform them that we will get back to them to schedule a meeting once the analysis is
complete.
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3. We will then guide them to the following steps if they want to move forward with
one of the options.

Credit Cards T Class Action Lawsuit

Did Your Prospect accept credit card payments between 2004 and 20197

Solution: Class Action Lawsuit Assistance.

Link to ConsultingAce: https://ConsultingAce.com/Credit

Link to Sign Up Form: https://www.frsco.com/FRSAP/?tfa_135=11096

Qualification

1 USA Organizations Only.
1 Must have been receiving credit card payments between 2004 and 2019.
1 Must be filled by August 30, 2024.
o Do not wait until the last day to sign up with our solution as it takes a couple of
days to process and more time to submit the cliam.
1 To getameeting before signing up, they must have processed over 10 Million+
between 2004 and 2019.

Key Points

1 Coverage: USA Only

Founded: 2008

Effortless Setup: Simply fill out a form to get started.
We can help eveniif they registered using the mailer.

= =4 =4 =1

We can help if they don’t have any records or remember the vendor.
o Our partner has access to all the data and can find it all by company name and
location.

NOTE: Below, we have created additional resources. These include emails and
instructions on how to use a form/email combination. Click Here To Go There.
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Sample Script:

Hi , have you enrolled to get your recovery from the Visa/Mastercard settlement
yet?

Whatisit?

It is a class action settlement for acceptance of Visa and Mastercard at any time between
January 1,2004, and January 25, 2019.

We can help you get your maximum rightful recovery from the $5.54 billion settlement
fund with no time spent by you or your team. We take care of the entire process from start
to finish and work only on a contingency fee for the recovery when the recovery occurs.
However, we only have until August 30 to get your claim in.

ASK1: Can we schedule a call to discuss the process and enroll you?

ASK?2: Sounds good? Great, | will send you a link so you can enroll with me and the
company that will handle the filing. The link will take you to their site to learn more about
them and the lawsuit.

Interest Questions

9 Have you accepted credit card payments between January 1,2004, and January 25,
20197

Did you have more than one processor during that time?

Did you have multiple businesses or locations that accepted credit cards?

Did you get a mailer, did the amount seem correct, and did you sign up?

1 Would you like some help to ensure you get all you are due?

= =4 =1

Lead Submission Question s

1 Submit your lead and then have them fill out this form:
https://www.frsco.com/FRSAP/?tfa_135=11096 a Ensure they use the entire link so
the account is credited to us.

f To get a meeting with the firm before signing up, they must have accepted about $10
Million or more in credit card payments between January 1,2004, and January 25,
2019. This bar is set low, but try to have a meeting only if needed. The easiest is
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getting them to fill out the form, and then the firm will contact them to set meetings
as required.

1 How much credit card volume did they estimate the process between 2004
and 20197

1 Ifthey don’t know, ask what they feel they did on average or high and low
during that time.

Process

1 Option 1: Submit your lead by emailing it to Andrew with the subject line “Credit
Card Lawsuit Lead (Biz Name) or by using the official lead submission form so we
can track it and credit you. Then, have your prospect fill out the FRS form using the
link above. You can also do this using the form as described below.

1 Option 2: Start by collecting the answers to the questions. Then, coordinate an
introductory meeting with Andrew’s team or a discovery meeting with the Service
Team. Direct Service Team introductions are only made if the prospect is qualified
and interested in the service.

Telecommunications

Does Your Prospect:

Seek cost reduction and solutions for service challenges with telecommunications
(internet, phone, cloud, satellite, cyber security, software, other tech, etc.)?
Solution: Telecommunications Optimization & Cost Reduction Service

Link to ConsultingAce: https://ConsultingAce.com/Telecom

Qualification
1 Service coverage is worldwide.

9 Larger than a single phone line and internet connection.

Key Points
1 Unlock Improved Services and Save 30% to 80%
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This service covers phones (cell, office, landline, PBX, virtual, and more), internet,
satilight, cloud services, all kinds of equipment and software, cyber security, and
more. If they need tech or software, submit an inquiry and see if we can help.

In operation since 20009.

We are a broker and can compare all vendors and plans to find the best solutions.
Comparing all vendors in one place for free should be a no-brainer.

Can combine different vendors into one solution.

Great help to organizations in multiple states and countries - Truly international and
multilanguage.

Streamlining many locations and solutions can comprise many different service
providers.

Note that this is not a one-time service. We can help with the organization’s entire
telecom needs throughout its life.

Interest Questions

l

T

l

Are you having issues with or do you need to upgrade or downgrade your internet,
phone, cloud, satellite, data storage, security, or any other telecommunication
service?

How much do they spend? If they feel it's too much, and if they have issues with
equipment (outdated, upgrades, problems with performance, etc.)

Would you like to save money and have equal or better services and equipment?

Lead Submission Question s

l

Generally, describe their problems and needs/desires (e.g., saving money,
upgrading, downgrading, expanding, etc.).

If you want to compare, get at least 1statement for each service, i.e., phone, internet,
cloud, cyber security, etc.

Process

Start by collecting the answers to the questions. Submit your lead using the official form
so we can track it and credit you. Then, coordinate an introductory meeting with Andrew’s
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team or a discovery meeting with the Service Team. Direct Service Team introductions
are only made if the prospect is qualified and interested in the service.

Utility Optimization & Cost Reduction

Does Your Prospect seek cost reduction & efficiency with utilities (gas, electric, solar,
etc.)?

Solution: Utility Optimization and Cost Reduction Service

Link to ConsultingAce: https://ConsultingAce.com/Utility

Qualification
1 USAOnly

9 Needs natural gas, electricity, solar energy, or to store energy.

9 There are added benefits if they have mass lighting and HVAC needs, perform
crypto-mining, or have data centers or other energy-intensive work.

Key Points

1 Expertsin Energy: Since 2011, we have specialized in lowering costs and optimizing
electricity, natural gas, solar, wind, energy storage, equipment, and lighting.

1 Insider Knowledge: Harness decades of industry experience, insider knowledge,
and strategic contacts to secure the best energy deals and deliver cost-effective
solutions for your business.

91 Free Analysis: Send us your statement for review, and we will analyze your needs,
develop a plan, and share energy projections with you.

1 Lock In Savings: We can often lock in your lower rates for 5 to 20 years, ensuring
long-term cost stability.

1 Cost Savings with Zero Cost: Save money with our services at no cost. We are
compensated by utilities, enabling you to pay less on energy bills without extra
expenses.
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1 Market Insights: Gain valuable insights into all energy and storage markets to make
informed decisions.

9 Tailored Energy Plans: Receive comprehensive energy pricing strategies
customized to your specific needs.

1 Savings Start Fast: Experience immediate savings upon activation of our tailored
energy plans.

1 Extensive Reach: Benefit from our large client base, serving over 400,000
customers and managing over 500,000 electricity and natural gas meters.

9 Trusted Partner: Rely on us as your trusted energy broker to negotiate the best
deal and match you with the right energy plans, whether you keep your existing
vendor or upgrade to a superior option.

Interest Questions

1 Would you like to save money on gas, electricity, and other utility bills?
9 Would you like to lock in savings for 3, 5, or up to 20 years?

1 Would you like to know other strategies and be given free equipment to help you
reduce costs and be more efficient?

Lead Submission Question s

1 Approximant Utility Spend: Break it up per utility, such as gas, electric, etc.
Alternatively, if they want a comparable cost reduction, we need at least one
statement from each utility. We can move directly to a discovery meeting if they are
starting and have no past utility bills.

9 Be sure to get the exact address of each location where the utilities are needed.

Process

Start by collecting the answers to the questions. Submit your lead using the official form
so we can track it and credit you. Then, coordinate an introductory meeting with Andrew’s
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team or a discovery meeting with the Service Team. Direct Service Team introductions
are only made if the prospect is qualified and interested in the service.

Commercial Accounts Payable

Does Your Prospect Pay $10M+ in yearly bills Or are they a Club (athletic, country, golf,

yacht, polo, etc.) with $1.5M+ in AP spend annually? Do they want to turn their
accounts payable department into a revenue stream?

Solution: Commercial Accounts Payable Optimization & Automation

Link to ConsultingAce: https://ConsultingAce.com/AP

Qualification
1 USAOnly
1 Pays $10M+ in yearly bills for all organization types except clubs.

! OrPay $1.5M+in yearly bills as a Club (athletic, country, golf, yacht, polo, etc.).

Key Points

9 Turnyour Accounts Payable Departmentinto a PROFIT CENTER with the
“QuickBooks” of AP Automation!

9 Streamline and automate with cutting-edge software, industry experts, and Al.

1 Receive the highest cashback and a dedicated team who will continuously work to
onboard your vendors.

1 Save Time: Fewer manual tasks, quicker invoice approvals, and free up staff for

higher-value activities.

Eliminate fraud.

Eliminate paper.

Gain real-time reporting/analysis and bank reconciliation.

100% of our clients generate revenue.

There is NO Cost to this service.

Our solution PAYS YOU to make your business more efficient, secure, and effective.

=4 =2 =4 =4 =4 =4
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1 With ateam of experts since 2010 and thousands of happy customers and
references, you can't go wrong!

Interest Questions

1 Do you pay more than 10 million in bills within a year?

0 Yes: Wouldn’t you like to make money from doing that? How about areturn
that is considerably more than the whole department’s cost?

o No: Sorry, this program won’t work for you. with this program.

Lead Submission Question s

1 Approximant Annual Revenue
1 Approximant Yearly Accounts Payable Spend
1 What enterprise resource planning (ERP) software do they use?

Process

Start by collecting the answers to the questions. Submit your lead using the official form
so we can track it and credit you. Then, coordinate an introductory meeting with Andrew’s
team or a discovery meeting with the Service Team. Direct Service Team introductions
are only made if the prospect is qualified and interested in the service.

Employee Payroll Perks Optim ization

Does your prospect have 250+ employees who want to improve satisfaction and
retention and attract new talent?

Solution: Employee Payroll Optimization & Automation

Links to ConsultingAce: https://ConsultingAce.com/Payroll

Qualification
1 USA, 50 States, Puerto Rico, & US Territories Only.

1 250 Employees or more.

Key Points
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9 Allservices are FREE for employees and employers.

1 Employees receive a no-cost FDIC-insured Online Banking system with bill pay,
money transfers, ATM, direct deposit, no credit check, and a Visa Paycard with 50%
of wages before payday (covered by us, not your prospects organization).

I Merchant service fees for credit card use cover all costs.

1 Available for employees 16+ years old. Employers gain efficiency, save money,
boost employee morale, reduce turnover, and attract new talent.

9 This solution is not a replacement payroll system.

0 The solution seamlessly integrates into any payroll system.

1 The team has over 20 years of experience in the financial industry.

9 The business was founded in 2019.

9 Large organizations use: Walmart, the State of Georgia, school systems, hospitals...

Interest Questions
9 Do you have more than 250 employees?
Would you like to increase employee satisfaction retention and attract new talent?

)l
1 Would you like to give a perk to your employees?
1

Would you like to help them with their finances? Would you like to save your
employees from being taken advantage of by Payday loan companies?

Lead Submission Question s

9 How many employees do they have (250+ minimum)?
1 Name of Payroll service or software?
9 Payroll Frequency?

Process

Start by collecting the answers to the questions. Submit your lead using the official form
so we can track it and credit you. Then, coordinate an introductory meeting with Andrew’s
team or a discovery meeting with the Service Team. Direct Service Team introductions
are only made if the prospect is qualified and interested in the service.
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Shipping Solution

Does Your Prospect Ship more than 200 packages a day or spend 2M+ yearly?

Solution: Shipping, Logistics & Warehousing Software Integration & Optimization

Link to ConsultingAce: https://ConsultingAce.com/Ship

Qualification

)l
T

Headquartered in North America (US, Canada, and Mexico) can ship globally.
Ship more than 200 packages a day or spend 2M+ yearly.

Key Points

l

=

l
l

Combine shipping, warehousing, logistics, and analytics with the “QuickBooks” of
shipping integration and optimization.

Become Amazon-esque, always finding the fast route for the lowest price.

We combine all the best shippers into one seamless solution.

Cutting-edge software, Al, and industry experts. Can integrate with or replace their
current system; covers outgoing and incoming.

Proven track record and glowing references since 2009.

Gain Efficiency, Save 10% to 30% & Boost Revenue.

Interest Questions

)l
l

l

Do you ship more than 200 packages a day? If Yes, how many?

Do you spend about two million or more a year on shipping annually?
o If Yes,how much?

Who is the primary shipping company(s) they use currently?

Would you like to become Amazon-esque shipping for the lowest price but the
fastest route using all the best shippers in the country?

Would you like to gain efficiency with your shipping?

Lead Submission Question s
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What Shipping and enterprise resource planning (ERP) software do they use?
What carrier(s) do they primarily use?
Estimated Annual Shipping Spend:
How many packages are shipped per day on average?
What do they ship? (Check all that apply.)
o Parcel,LTL (less than truck load), FTL (Full Truck Load), International Parcel,
Freight, and Other.
o Require Cold Ship or Seasonal Considerations (Example: flowers shipping to
Arizona in summer or Wisconsin in winter)

=4 =4 =4 =4 =4

Process

Start by collecting the answers to the questions. Submit your lead using the official form
so we can track it and credit you. Then, coordinate an introductory meeting with Andrew’s
team or a discovery meeting with the Service Team. Direct Service Team introductions
are only made if the prospect is qualified and interested in the service.

Medical Insurance Underpayment

Does Your Prospect Get paid $50M+ from insurance companies in a year?

Solution: Medical Insurance Underpayment Recovery

Link to ConsultingAce: https://ConsultingAce.com/Insurance

Qualification
1 USA 50 States Only

1 $50 Million or more in annual gross insurance receipts.

1 We are working on an under 50m solution.

Key Points

1 Theaverage recovery is 22% of annual gross insurance receipts.
$100M = $22M more!
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9 They receive a free high-level third-party audit proving they left nothing on the table
or money. Either way, they win.

1 Lowestrecovery 10%, largest recovery over 30% = over $300 Million.

1 We only start after their team and vendors are done; this includes other so-called
recovery companies.

9 Allsystems and processes are HIPAA-certified and secure.

1 Inoperation since 2008.

1 Once the contractis signed, all that is required on their side is to upload contracts
and statements. Many have completed this process in under 2 hours.

9 After receiving the documentation, it takes, on average, three months to recover the
funds. It can take longer if we go back many years or if very complex.

1 Allmoney recovered is paid directly to the client.

1 We customize cutting-edge software per project and utilize Al and industry experts
to ensure nothing is left behind.

Interest Questions
9 Do you receive 50 million or more in annual gross insurance receipts?
o No:If under 50 million, tell them we are working on a solution for them.

9 Would you like a complimentary, high-level third-party audit to recover money from
insurance companies’ underpayments or to ensure you receive all you are due, all at
no cost?

91 Do you have other revenue cycle problems or needs? Would you like some help?

Lead Submission Questions

1. What type of medical facility isit? Is it a hospital, surgical center, ER, medical
procedure practice, or a mix of the above?
2. What are the approximate gross receipts with the top insurers?

Process

Start by collecting the answers to the questions. Submit your lead using the official form
so we can track it and credit you. Then, coordinate an introductory meeting with Andrew’s
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team or a discovery meeting with the Service Team. Direct Service Team introductions
are only made if the prospect is qualified and interested in the service.

Uniforms & Linen

Does Your Prospect Rent and launder uniforms and linen and spend 100k+ yearly?

Solution: Uniform & Linen Rental & Laundry Cost Reduction Service

Link to ConsultingAce: https://ConsultingAce.com/Rental

Qualification

1 USA & Canada Only

1 Must spend 100k+ yearly on uniforms & linen rentals, and laundry services.

9 Do they rent and/or launder Uniforms, Linen, or Both?

1 Are their uniform and linen rentals over $100k a year? (If no, what is the level?)

Key Points

9 Our average reduction is between 30% to 50% + Better Service.

Keep current vendor; let us get you the best deal!

We ensure compliance at all locations.

Recover money from errors.

Possibly get a better deal regarding how oftenitems are laundered or replaced if

tattered.

9 Ourteam has over 17 years of experience (Since 2007) and insider knowledge of the
industry, enabling us to negotiate the best deals with Aramark, Cintas, UniFirst,
Alsco, and others.

= =4 =4 =4

Interest Questions
1 Do you spend more than $100,000 on renting or laundering uniforms and linen?

9 Would you like to save money on this service at no cost?

Lead Submission Questions
1 How much do they spend a year on rentals and laundry services?
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1 What do they rent and launder?
1 Who s the current vendor?

Process

Start by collecting the answers to the questions. Submit your lead using the official form
so we can track it and credit you. Then, coordinate an introductory meeting with Andrew’s
team or a discovery meeting with the Service Team. Direct Service Team introductions
are only made if the prospect is qualified and interested in the service.

Employment Screening

Does Your Prospect Screen and test employees (background, DMV, drugs, alcohol,
and more!)?

Solution: Employee Screening, Drug & Alcohol Testing Products & Services

Links to ConsultingAce

1 Learn More: https://ConsultingAce.com/Screen
9 Drug Test i hnttps//DfedgbestingAee.com

Qualification
1 USAOnly

1 No other qualifications

Key Points

1 One-Stop-Shop for instant test kits, comprehensive services, great rates, and
policies.

1 We cover DMV, Background, Security Clearance, and other checks, physicals, and
other competency testing. We also cover all types of drug, alcohol, nicotine, and
wellness testing.

9 Services Can Include: Mobile & Onsite Testing (We Come To You)
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